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These before (left) and after 
(below) photos show how the 
appearance of a modern home 
was improved through an au- 
thentic brick veenrer facing job 
Story on page 6 
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This Famous Sign of Quality Gets You 


1. MORE PROFITS 
MULE-HIDE MORE JOBS 


PRODUCTS 


“NOT A KICK 


IN A 
MILLION FEET’ 






© you can sell more jobs, and 


her sales for you . . . because they are 
ng eautiful, so ) juality’’, so durable. Envious neighbors say, 
[ want M H t 
Ar he fa I i name is one that commands home-owner respect. It 
eans tough, long-lasting beauty to your prospect the min ute he hears 


MULE-HIDE HELPS YOU SELL ASK THE 
MULE-HIDE SALESMAN 


, ~ He will be glad to show you all 
Nobody has a more complete and effective up-to-date 

. : the appealing new Mule-Hide 
assortment of selling aids. Samp \lders—every- products, and the many new 
th ng you need to close sales easily 


Mule-Hide selling aids 


THE LEHON COMPANY 


Bellwood, Illinois e« Memphis, Tennessee « Wilmingtor 


gton, HMinois MULE-HIDE 
TOWN & COUNTRY . yoo g2 and emateiont PRODUCTS 


phalt roof st 
f or x 
g LE-HIDE + g and siding 
LUSTERTEX asbestos siding « R xk W sulat « Waterpr fing materia 


“MULE-HIDE 


TOWN & NTRY de 





HAS BEEN A FAMOUS NAME FOR FIFTY YEARS 
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4 AMERICAN ROOFER 


A litetime ofprotection 
/h 6 Captivating Colors 






The K&M roofing shingles illustrated are 
Peacock Blue. Other “Dualay” colors 
are Antique Red, Rustic Brown, Green 

Pastel, Red Pastel, and Lindenwold 


KeM ‘DUALAY ASBESTOS ROOFING SHINGLES 
HAVE BIG SALES APPEAL! =a 


Six smart colors to catch the eye and clinch the sale . . . beauty with lifetime roofing 
protection . . . quick, easy application—these are the reasons why “Dualay”™ asbestos- 
cement shingles sell quickly. 


One shingle—two effects. “Dualay” shingles can be laid up either straight butt 
or thatched butt. “Dualay” shingles are applied quickly and easily because of their 
large unit size and self-aligning design. And they're “storm-anchored™ to hold fast in 
high winds. 


Protection that grows with the years. These shingles actually grow 
tougher and more weather-resistant with age—because they're made of asbestos fiber 
and portland cement. They won't burn, rot, or corrode. 


More information available. “Dualay” asbestos-cement rooting shingles are 
the high-quality, economical shingles your customers are looking for. Ask your K&M 
distributor for further details, or write directly to us for a descriptive color folder. 
Literature on K&M siding shingles is also available. 


KEASBEY & MATTISON 


COMPANY «© AMBLER «© PENNSYLVANIA 
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If my manager buys equipment 
I didn’t order must I pay? 


YES, Says Legal Expert 
-—--And Here’s Why. 


BUSY Illinois 
bought a patent scaffolding that he 


roofing contractor 


d want or need a few months ago 
his ofer, like many, didn’t care 
nuch for office rk so a few years ago 
vhen hi peration became large 


r or five crews work 
hired an office man 


gy ata time re 

This fellow’s as combination dis 
patcher, employment manager, pur 
hasing agent, chief clerk, salesman, 
ector, vard man and whatever else 
the boss didn't have time to do. The 
€ ou 1 ervise jobs, help when 
é k was tricky and spend his 
g what he knew best putting 


ushing paper around on 


A Case in Point 


(One ast fall when « veryone was 
us per sive salesman convinced 
the “manager” that a new system of 
scaffolding would save a lot of time and 

ne the inager signed a con- 
tract to buy it for eight thousand dol 
ars. The wner, among other things 

iid his manager he wasn’t interested 
scafti g, that he had other plans 

é nage had business buving 


By FRANCIS GEORGE 
Attorney-At-Law 


eight thousand dollars worth of equip- 
ment without getting an O.K. and if he 
wanted to keep his job, he had better 
get out of the contract 


Manager Can Buy 


Che supply 
titude that it 
the order 


took the at 
signed contract, 


salesman 
Was a 
Was on its way anyhow, and 
he couldn't stop it 
job 

The equipment was delivered when 
the 


without losing his 


contractor was out on a job and 


when he got back he wouldn't uncrate 
it and told the supplier get it out 
of the vard as he wasn’t going to pay 
for it and it was in the way. The sup 
plier said he couldn't take it back and 


the argument developed to the point 


that he wouldn't take it back and the 
next time the two met was in a court 
room with the supplier suing for the 
price of the scaffolding 

he supplier won and the contractor 
had to pay for the scaffolding, plus 
the costs of suing 

[he judge said that an outsider 





justified in thinking that a manager can 
buy equipment. If the who 
seems to be in charge of the office 
signs a contract the owner usually has 
t the 


pers ym 


» pay whether he approves of 
employee's purchase or not 

The rule of law involved here is that 
when a man is given an important 
looking job with a title and some ap 
parent responsibility strangers can 
that he really has the 


authority that he gives the appearance 


safely assume 


of having 
Control at Stake 


Many business men who have been 
running a one-man business for years 
They 
get to the point where they need some 
one to tell the office girls what to do, 
then a credit manager, then a personnel 


find this rule hard to live with 


man and a purchasing agent, and so on 
as the business grows. Often they do 
not that any of them 
should be able to bind the business in 
any important way without their O.K 
But if there is a showdown, the boss 


really intend 


may find out (unless he is careful) that 
he doesn’t really control his company 


(Continued on Page 2 








In application of 
brick veneer wall, 
mortar can be ap- 
plied with calk- 
ing gun, or by 
trowel. Dovetail 
mortar joints 
make mortar self- 
keying when dry. 





Real brick siding applied by 
nailing method cuts labor costs 


\ ent rick Photos & Data Courtesy ecial features. The face brick is only 
4 fe thie me-Ow! I Ludowici—Celadon Co. vibout 1” thick and contains flanges 
on act } ch make sel iligning \t regu 
irnes yust et 1 tin ir intervals im the flange t each brick 
irket teria wture ! ture eT ! ire nal oles 1 iking the 1 iterial 
After first course is laid, brick facing is self-aligning with required. Four nail holes are provided to allow for cutting 
mortar joints as in photo at left. Joints are automatically to any length desired. The photo at right shows courses 
held to correct ';" due to flange design. Only two nails ars applied in vertical panels to eliminate elaborate wall-length 


scaffolding 








Panel of brick facing as applied. It is to 
be mortared later. Note the perfect 
mortar joints. 





This is a cross-sectional view showing 
how the nailed-on facing is applied to 
plywood sheathing. 





¥_" PLYWOOD SHEATHING 
. iminating the eed r long PHOTO OF THE MONTH 
44 RING NAILS + 2 NAILS . ° 4 . : 
\ PER BRICK i ding anels I ppl Our before-and-after photos on this 
y, ie a ; — month’s cover show the transformation 
aie : that was made in a home only a few 
rick Materia ul t pied ul years old when the new hard-burned 
-+—-L-C NAILTON BRICK ‘ilable su vith 4D Plywoo clay brick siding now being produced by 
; ; : ; ‘ Ludowici-Celadon Company, was applied 
©. Drovides i SU} ° 
over the old siding around the entire 
= | ‘ 
eee — e lace bricks are produce ! V house. 


rd ( ~ 1, al rhe house, which once was a combination 

< } yf 21,” Standard. ( rs range fre of several types of siding and consisted 

. ] oun rown to cri ng aera of an original section to which additions 

had been made, now presents the ap- 

pat BOTTOM PLATE : ) vide range olor i e 01 pearance of a completely unified whole. 

i ! ecial ordet The brick veneer, complete with mortar 

> ‘ applied, makes the home indistinguish- 

fortar ma) " UKM able from any solid brick house anywhere 

_——- . 4 —-—F { fg r by trowel. 7 ortar joint in the world. What's more, the material, 

ae ot tis Rnaill ”- called Nailon Face Brick, actually is au 

thentic brick facing, indistinguishable af- 
ter application from regular brick. 





segular Uvick wal MANY TYPES OF ASPHALT ROOFING 
ces ad oly an occasional CAN BE USED ON LOW SLOPES 


Self-Supporting 


t ' lor 
rove ( S ! ’ 









. : —_= ——— Valla 
‘ i 
oan - SHINGLED 
‘ c ‘ ——MREA ) 


One FOOT 


PITCH = 4 INCHES 











KANSAS CITY CONTRACTOR 
DOES SIDEWALK WATERPROOFING 








These waterproofing 


photos illustrate 
and surfacing of Kansas City, Mo., side- 


walks. At left, bond coat of asphaltic 
cement is applied. Workers at right are 
rolling on a jute membrane fabric. This 
activity is becoming an_ increasingly 
profitable sideline for roofing and siding 
contractors. 





PHILADELPHIA CONTRACTORS VIEW 
APPLICATION OF MEMBRANE FABRIC 






Shown with the materials used in the 
left to right: John 
President, Coopers 
reek Chemical Corp. Bill Connelly of 


demonstration are, 
B. Bowman, Vice 


( 

Coopers Creek, ¢ W. Chappell, Vice 
President of the Philadelphia group, and 
Otto H. Kauffmann, President of the 
Association 


Shown left to right, demonstrating ap- 
plication of mastic to the roof section 
over jute membrane fabric is Clarence 
W. Chappell, vice president of the Asso 
ciation (wielding brush), Joseph Stainer 
lohn | Powell, (Coopers Creek) and 
William Wismann, a Director. 


he ( se Bag ( 


Eaves Flashing Job 
Guards Roof Deck 
When Gutters Jam 


~ 















NERSICA’S 1956 conclave 
set for holiday week-end, 
first time for national show 


| LDING major national con SICA pays tor the verage The pol 
yrentior nd exposition the Wii tl 


a overt C\ \ cover the sevVel dia \ peri 
hree davs of a Holiday Week-end wil from Thursday, February 9th through 
several firsts for NER Wednesday, February 15tl ( N 
SI 1 ou Its 1956 Show The event Nichols ot NI RSI¢ \ reported that 
occurs over the Lincoln's Birthday this too ts a first for the organization 
Veek-end, February llth, 12th and In addition to the Built-Up Roofing 
lath, Saturday, Sunday and Monday lortum, whose feature vere discussed 
ention Hall, Atlantic City n AMERICAN ROOFER & SID 

Sunda ind Monday are lega ING CONTRACTOR last month, the 

! The weel end date is to w MaAjJOT spec al teature t the three a 
re ontractors that thev can come to nvention will be the lack Lacy Sale 
vention without fear of losing a lramimg Clink last appearance 

{ t wort as at the 1947 RSICA Conver 

1 ! re A \I to 6:30 p \l tion, when he attracted recor | crowds 

, Sunday opening in Chi Sales Clinic 
successful that the entire The Sales Cli : hye onductec 
event e 4 nned around the Holiday between the hours of 2:00 and 4:30 
P.M. throughout the three days of the 
Insurance Policies how. Charge for the Clinic is $15 for 
single registrat d $7.50 for eacl 
e of $1,000 and medical ditional regist bia 

e of $250 will be issued t ( dale i ele 

( n who attends providing mele c, : e Cale 

ce registratior et a ane nae 

he he ‘ Sales Clink Ocnncions Seiline Tact 

Up | g | ’ NER 





Facing the boardwalk and beautiful beach at Atlantic City are the famed Ritz- 
Carlton and Ambassador Hotels which have been selected as the convention 
headquarters for delegates and visitors to NERSICA’s convention. The event is 
scheduled for February 11-13, 1956. 





This is Convention Hall, Atlantic City, 
N. J., which will be headquarters for 
NERSIC A's 1956 Convention and Exposi- 
tion. 





Nichols Requests 
Congress Investigate 
Glass Shortage 


\n unmediate Senate investigation 


he shortage ol vlass lor combina 
tion stort windows -and-doors and 
alousies which “threatens the industry 
ith extinction has been demanded 
by C. N. Nichols, Managing Director 

Nersica 

\cting on behalf of the 500 manufac 
urers and 25,000 contractors who em 
ploy more than 255,000 workers. and 
hose annual business volume had 
heen running 


t the rate of $250 mil 


1} Mir. Nichols, in a letter to senator 
lohn |. Sparkman, Chairman of the 
Senate Select Committee on Small 
Business, appealed to him to “find out 


why glass cannot be found among 


ts 
manufacturers to prevent the hardshiy 
hich, in my opinion, is not necessary 
r justihed 
The end-use manufacturers an 
ontractors he vrote ‘have just 
eathered an aluminum shortage. For 
unately, through the intervention of 
ur committee, the stoc kpile allotment 
as adjusted to alleviate the crisis 
ow they face extinction because the 
annot get glass with which to finish 


issembly of complete products 


Whether your committee wishes t 


make a private or a full-dress public 


nttnucd on Page 2 





avannah/’s apprentice training 


earns nation-wide attention 


bre ! é By ALBERT S. KESHEN the last two being workers. Consultant 


t Joe Hawkins, representative the 
et f Bureau \ nticeship the U. S 
be et Jepartment Lab 

t t These 1 v Ips ( p the t 
choo entices! nmittee which screens 
ry ( plicant ( ecessary gives them 
ot iptitude tes it the State En 
ett ment Ss ¢ he ust be 


training progr ear Committee Runs Program etween 18 and 28 and have a high 


national attent rt effor chool education or the equivalent 
complishe h gor re} t s ot They are then registered with the 
an example , ( thre ron the  state’s bureau of apprenticeship and fol 
b ther iv tr ace t t hand ow a course of training according to 
the count onstructive att ties t the standards of the committee’s ap 
tr e the ' Det re t t ( ell prenticeship agreement, signing a con- 
TL headache ( nt T 1] tract wl ic] involves jo nt re sponsibility. 
In S ! the roofing t Ne il he course is not less than four years 
to take tive part ! t let ipproximately 8,000 hours ) of reason 
oll = - ( ne hI continuous empk vment. supple 
ented by 576 hours of related class- 
oO instructior Study courses are 
drawn up by the joint apprenticeshiy 

et tiie e€ 

he 4 c The Ke 





C. E. Lancaster, won second prize in the 
1955 national apprenticeship contest. At 
left he is presented certificate. L. to R-.: 
Aaron Newman of Newman Brothers, 
Lancaster's employer; John Lytjen, school 
director, Joe Hawkins of U. S. Appren- 
ticeship Bureau; J. O. Ransom, instruc- 
tor; M. J. Stephens and J. B. Pickard, 
joint committee members. 








Apprentices in sheet metal work are 
shown in class at Savannah, Ga. In rear 
of room are members of the Joint Ap- 
prenticeship Committee. The course takes 
about four years. Apprentices have to 
achieve high standards of study and 
working efficiency. When graduated, 
they are of top-notch caliber. 








| CESSES fore the boys are enrolle Because ot \n evidence of this excellence was 
earning, the apprentice their intensive training they have a shown when the winners of the 1955 
vraduated scale until he igh rate of efficier nd prove dil national apprenticeship contest, cor 
eyman’s wage for roof gent workers, even surpassing some ot ducted by the Sheet Metal Workers 
$1.75 per hour and for sheet the old-timers =. 
t rkers of $2.25 per hour 
uring this training the student is Gam Antonio Sales Mgrs. 
gre ve tests and at the end = - = 
‘vse must pass a comprehen- Push Selling Plans On Siding 
In the interim, he 
ent ntact with members 
et handle the discipline 





ve tne power TX 
this rigid 
High Standards 
Sst nstruc 

pre ces to mney 
é t t one ip 
¢ e Cac h shor 
I € apprentice t 
t ract m tnere 
et e course, the 

ertificate and a : : : ; 

s iy , Plans for merchandising a new material designed to give San Antonio and surround- 


heaged competent ing Texas communities a “new look” on their homes, were discussed by sales man- 
agers of the home remodeling division of Olmos Building Materials Company at a 


erag g enrollment is about recent luncheon. 
2 ‘ ers 3) for sheet Among those present at the meeting were W. W. Todd, Richard Sealy, Robert 
. \ ie} sh there are Stone, B. K. Baker, G. T. Ayers, and Fred Warnstedt, all field managers for Olmos 


fore the four-vear remodeling division. Also on hand to convey the best features demanded by home- 
ertheless the rate of ©7EOt® Were Jack Brookover, assistant credit manager of Richard Gill Company, 
seaitiadee. ieee tin which finances home improvement loans, J. W. Patterson, general manager of Olmos 

iratively high due Building Material remodeling division, P. R. O'Neill, assistant general manager and 


reening be Norman S. Gilbert, general sales manager for Brixite Manufacturing Company. 








4 ways to check 
whether siding jobs 
are done right 


Kew people enjoy playing cards o1 
working with someone looking over 


This worker is install- heir shoulder, especially if the person 
ing shake shingle in- doing the looking is likely to be critical 
sulating siding over in- ' 

of the eTIOrMmance being Yivel 
sulating board sheath- I & 5! 
ing. For hints as to But sometimes a little intelligent 
whether he's doing ry KiIDitzing pays om, especia ly when your 
good job, roofing and 
siding contractors money is payin 
should read the article Che secret is in learning how to kibitz 
at right 


‘ . ‘ 
y WOTKMan Ss salary 


ng a 


without the workman knowing it 





Let's take an example. Suppose 


] 








™ _ vou re h iving a home modernized with 
Million Post-War Houses Due for insulating siding in the brick, stone or 
shake shingle pattern, or perhaps 


Remodeling in ‘56 


you're building a new home and they 


; ” eme or | have specified the new shake shingle 
, ; ; insulating siding for the outside wall 
’ Che How can vou tell whether the applica 
; tion job is done right? Here are a few 
j , the ; things to watch 
ant erage 1.— Methods of Handling Ma- 


cal ( tisfie for | terials — A good workman respect 


Lt the first 10 ye . t { irker the materials he uses If the siding 
epute the nardest, the nrst ngle me in | bundles are stored in stacks not more 
: rs, light | than five bundles high, and _ ther 

: f most | covered neatly with building felt, the 
PENISIVE workmat respects materials ind knows 
. , eee F how to store them 

mae re 2. — Sizing up the Job — The way 
ni M4 alr he starts the job is another tip-off t 

. ; c ed his care ind efficiency \y pli itor 
oa Fy panels should start at the lowest corner 
hee “ag ng | of the building. A chalk line should be 

Be. a alk neral | run all the way around the building 
hae hes it ind it should be absolutely level. You 

ont ‘ ont have to be a dete e t ee 
; vhether this is true 
‘ ' 


sia + th ) peihinn 3. — Nailing — Each panel of sid 





e! ul ng should have a minimum of 10 nails 
The ¢ inches g on moder t ‘ 
‘ | ches k lv ! rie Struct 1 
Natli sI d be done n the co r 
ines and spread evenly ov the r 


4. — Finishing Touches — I[nsul 





ih bitis S prima}! i veather 
| t 4" | | ' ; 
IL he i “ \ \ ' roonng ink <1 ng ate ' | 
a it lL, hete F cal ’ 
ness Kureau recent Dai ‘ , , 1 . oe t s etter 1 ynsture ‘ 
> _ ‘ ] ‘ ’ , 
If ] , | | 4 ’ * 
tions that w esprea ' ates . ' , : , ‘ “a s AN r dont get m aroun windows and 
! 7 - . “ey } nai ] } 
the home siding and rooti he wae ee ; : aoors and at corners and chimne pet 
1 el * * ) : ngs. All these 1 be care 
plagued tm irea tron May ¢ 5) oe] I " 
il} hou 
have not been halted « ' , vy caulke s shoul - 
x ive niched ith + tt) x. +} 
There 1 me mad ' I ned wit metal tri rw cor 
ca i ‘ ryitore ov ’ ‘ g eing Des : ; , , - 
ers mace ron tne same materia is 


to our office that there 











Cold canvassing’ gets him jobs; 


diversified lines get him profits 


a ) ) car issing 1s sti the bac k 
bone o ir business and it keeps By ROSS MILLER 





fing jobs and relate 
, 1 
' explains He 
ner of Glenside Roofing & contacts, closing sal ! follown 
~ ‘ e Pp We are ip prospects. Sales . a 
. t i vi lie 1erTrec TOO labic n ( 
{ hat it can be S c which ' | 
ind getting it Vasst 
} 
‘ ” » ° 
Canvassers Assist 
Ay ae | e aggressive 
) lhe ire lool v i } ( 1 } ‘ 
he é nticipate ‘ King ‘ } 
ent work and fe the 1 1s , 
( be the ma ( ( e1 elect ( t 
» 4 ‘ } - hes . 
‘ he preset ’ \fter selling customers on roofing and 


he re some commercia ! ind the canvasset ke the n siding jobs, Glenside tries to interest 


cel . ‘ prospects in other things like combina- 
‘iy tion windows 
{ A tore t ti ‘ ( 
here mine ] t ‘ t ‘ 
y, 
, ( ( ‘ Cc iT the 
é ex r ere 
, ( I et ‘ ‘ t ‘ be na tull day 
rt ‘ } r} ene ( } de up hi 
er 
‘ ; 9 ' ; 1 1 tic t} Y ( anva 
‘ ‘ e¢ ‘ ( 
} Te b 
, wstte ¢ P ‘ 
that the ’ ‘ hich the et he cust Cl 
r the r or} 1 he 
~ necess T 
, ; (ne , } ( el par 
NY + ; ' ( e | ive ara ivainst 
‘ ‘ ‘ 
tte ( | t! traig t < 1 
' t ‘ \\ ! 
. ~ eT { ( 
‘ é ¢ t I ‘ ‘ rhe 
Before t ect 1 ntacted " 
ry Ch ‘ the he e itself show the 
, 
ect tor ‘ r ne ning i¢ nad po 
rox he ‘ hown 
er T ‘ te ’ perma 
ert wT ‘ t 1 hve tihcation 
1] 
i ( net ‘ t lec ontacted 
th e Ot or nad ] ‘ t every 
e | en t “ht to it at one time 
I other \ on the prospect 


In this store at Glenside, Pa., the Glen- 
side Roofing & Siding Co., and its affili- 
ate, Eastern Aluminum Co., do a volume 
business based on cold canvassing of 
prospects. Storm windows and doors, 
and combination windows are among 
other building jobs handled 








Surveys show 6 to 7:30 P. M. are 


best hours to make a phone pitch 


Small Area Test 


By CHARLES P. FITZ-PATRICK 











1402 Wind Drive 
Smith, John R 
EVergree ‘ 


1404 Wind r Drive 
\lbertson iam | 
EV ergres 66-5462 





Covering The World 
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THE FIAT AUTOMOBILE COMPANY OF TURINO | 
ITALY HAS A TEST ROAD ON THE ROOF OF ITS 


FACTORY.- THE ROOF 1S MADE OF REINFORCED 
CONCRETE. 
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U. S. Gypsum Appoints 4 
To Key Sales Posts 


Chase Bag Announces 3 
Managerial Appointments 





Vv. R. BELDEN 


+e the Metal Ventilator Institute 
Starts Promotion Drive 


Bird & Son Plant in Chicago 
Hailed for Safety Record 


Smith Named Head of 
Reardon Mastic Materials 


{ 








Britton Named Sales Mgr. 
Of American Hoist Co. 
n H t & Derrick Co ny 


appointment 





G. 0. BRITTON 


I irro uid that Brit 


Celotex Purchases Interest 
in Cepco, Inc. 
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Federal Building Products 
Appoints Ryan V.P. 
I Ruildinge Product 
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Knives for Roofers 





(Check £56 on coupon on Page 20) 


Asbestos Sheets 


ath 
(Check 257 on coupon on Page 20 


New Shingle Panels 
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(Check 258 on coupon on Page 20) 


Air Pressure Caulking 





(Check 25 


on coupon on Page 20) 





lo make it easier for our read- 
ers to get additional information 
about new products and literature 
described in the “What's New” De- 
partment, American Roofer & Sid- 
ing Contractor, has adopted a new 
coding method 

Beneath each item, the reader 
will find a code number and a ref- 
erence to the coupon on Page 20 
By checking the appropriate num- 
bers in the coupon, he will receive 
the information free and direct 
This procedure will be followed 
every month from now on 

The coupon also contains num- 
bers keyed to our “Free Catalogs 
& Literature section, published 
on Page 20. These are keyed to 
advertisers’ products, and may be 
checked off similarly 
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Roofing Aggregate 
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(Check 260 on coupon on Page 20) 


Low-Pitch Shingle 
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ign 1 ir 





(Check 261 on card facing Page 20) 


Steel Rule Tape Holster 
Bauer-Lee & Company has just introduced 


arm _ 
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apes g ssity r carrying \ x-page illustrated | hure showing leaks, and a special weather baffle climinates 
he ¢ ister clips onto buildings that have been roofed with its leakage from driving rain and blowing 
a belt tiles has been published by 1 Manu snow An 8 mesh screen keeps birds and 
turing ( This brochur ulso contains insects out 
tails stallation of tik wis, informa 





(Check 269 on coupon on Page 20) 


ind specihca 


(Check 266 on 


ns on t tvpes of tile 


coupon on Page 20) 


New Insulating Material 


Designed to furnish greater summer com 








2 t t st beaut OOKIETS fort for home owners, a new Fiberglas Foil 
reach the Editor's sk lat as “Blue nclosed Residential Building Insulation has 
t for Tomorr publisthe , nit been developed by Owens-Corning Fiberglas 
‘St ” ’ strate pr poration with the cooperative assistance 
, , , rt ear , . . } 
usely by charts a S 008 f the Aluminum Company of America 
a i cream 
P é ' 1 a 4 \\ 
2 1ci¢ tnat \ “ , 
ailable ("Or the futur “ 
(Check 267 on card facing Page 20) 


New Aluminum Shingle 
(Check 262 on coupon on Page 20) dluminu 


* 


Staple Tacker & Remover 





and Ps nches i 


i three he 


(Check 270 on coupon on Page 20) 





oe Rethreading Handles 
A me I or tm the old orchle: 





(Check 268 on coupon on Page 20) 


Double Roof Ventilator 


(Check £63 on coupon on Page 20) 





New Literature 





(Check 271 on coupon on Page 20) 


(Check 264 on coupon on Page 20) 
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Equipment — Booklets — Practice — Materials 
Check 265 on coupon on Page 20) 
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American Roofer & Siding Contractor 
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Correct Method for 
Installing Mineral Wool 
Insulation in Attic 


‘ VT‘ i! i\ 
ion in finisl 
iT +) tT) 

: Lie pic 
entilation space 
thior ( the 
ondensatior 
re t ad ' 

' 
eT nches aiong 
‘ mY fir 
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The right (L.) and wrong (R.) ways of putting in mineral wool insulation 
in the attic room are shown above. The correct method allows for air space 
between the ceiling insulation and the roof peak. This wards off condensa- 
tion in the winter and makes the house cooler in the summer. The wrong 
method of installing the mineral wool is to put it along the rafters com- 
pletely up to the roof peak. 


g ti operly installed. Batts and blankets 
peak e in a variety of lengths and widths 
eate eT t t g good application easier 
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AMERICAN ROOFER and Siding Contractor 
425 Fourth Avenue, New York 16, N. Y. 
I would like literature or information “What's New” 
pig we easton ew Produc No Matter What The Product . . . 
41 " 

1980 20 & aaa ae You NEED Up-To-Date Information 

3 13 23 33 43 53 63 

a 14 24 34 44 54 64 . 
5 15 25 35 . in 55 65 Check the boxes opposite products or servi- 
; - = > = - ~ ces about which you want information. Fill out 

8 18 28 38 48 58 68 : 5 

- 19 . = . 4 4 the coupon. You will receive FREE the latest 
10 20 30 40 50 60 70 BOOKLETS, catalogues, information and de- 
a Position tails from the manufacturers. Do it NOW 
ie while you are going over the list, and send to 

irm™m 

American Roofer & Siding Contractor, 425 
emma Fourth Avenue, New York 16, N. Y. 
SIX SMART COLORS ‘ KNIVES CAULKING COLOR CHART 
#8 | eck #17. 


TRIED AND TESTED 
INSULATING SIDING COLOR BOOKS, 


« #2 LOUVERS 
218. 
FINEST EVER PRODUCED #11. 


LONG LASTING 
I k #19 


ONE-MAN OPERATION 
DON’T LEAVE ANYTHING TO CHANCE! ive 
220. 
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aes FOR STEADY. 
12 $21. 
CATALOG 
13. 
WHOLESALE PRICES COMPLETE SUPPLIES 


PUT PUNCH 
' 222. 
214 
FOR FREE SAMPLE 26 SHEATHING LINER 
FREE ILLUSTRATED weiss — 
FREE 
ROOFING BRACKETS? #15 
} k 57 
LOWER ROOF TEMPERATURES 
CATALOG y this alumi: spha stir 
CANVAS GRAVEL CHUTES i ge ‘ rotectior 
Y webbing, heavy st e. FREE CATALOG 








Phone Campaign 
tinued from Page 14) 


ACK lis these oprectives 
Mr. John R. Smith 
1402 Windsor Drive 


Yourtown 
Dear Mr. Smith: 

Building authorities agree that the 
roof and side walls of attractive homes 
such as yours require regular profes- 
sional maintenance if dollar-robbing de- 
preciation is to be prevented. 

That’s why you will be interested in 
the inclosed informative literature. From 
our years of experience we know mater- 
ial like this offers facts you will find 
valuable in broadening your knowledge 
of practical home maintenance. 

Yours very truly, 

This letter should be mailed first 
class, individually signed and sent to 
irrive either Monday or Tuesday but 

e 30th, 31st, Ist or 2nd of the 





s r hese are the dates that 
bills and statements are received by 
property owners. Then, within two 

a e% me calls should be put 
throug! at the “ool len hours.” 
A Telephone Pitch 
Contractors vho have developed 
sales talks that have proved effective 
vish t ntinue using the ap 
at that has ilready paid off in 
results. But those w have not can us¢ 
he suggested teleph ne conversatior 
uy ( irting on their tele 
st ny t It should be re 
<T t ~ ( el i sugges 
¢ : e made if the 
ther rases cone 
easit \tter calling a home 
eT eT = @ s talk na 


Contractor: “Good evening Mr. Smith. 
This is Fred Williams of the Pyra- 
mid Roofing and Siding Company. 
I've called to learn if you received 
my letter and the folders I mailed to 
you. 

Prospect: Yes, I did. 

Contractor: Have you had an opportun- 
ity to go over this interesting mater- 
ial? 

Prospect: I've read some of it. Not all. 

Contractor: Well, I'd suggest you hold 
on to those folders and read them care- 
fully the first chance you get. They're 
really worthwhile. But, by the way, 
how long has your present roof been on 
your property? 

Prospect: Gee, I don't know. Guess it's 
been ten years or more. I'm not sure. 

Contractor: It is easy to forget those 
things, but without any cost to you 
I'll be willing to check your roof and 
tell you honestly exactly what con- 
dition it is in. This is a valuable op- 
portunity for a homeowner like you 
because an unexpected leak can quick- 
ly ruin wall and ceiling paper that 
may have cost you thirty five to fifty 
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CS 


and best wishes for a good 1956 





from your friends at 
Karnak | 


Marty Jelin Lou Kern Ben Hazelton 
Duke Wellington Bill Stewart 
Bob Power Ernie Hutson Bob Brooks 


Lewis Asphalt Engineering Corp. 30 Church Street, New York 7,.N. Y 











GOOD ROOFING TOPPERS Bepagee: YOUR INCOME 


’ Fro your Newspaper Advertising by using yur 
ort ms tc jet more reoder interest. More people 
rea ortoor 3¢s thon any ther style. These car 
toons will SAVE your advertising dollors and heir 
you to moke more soles 
New series of GOOD ROOFING TOPPERS now 
ready. Moats of the cartoons come in either ONE or 
TWO colurmmr izes to fit any size ad from 3 inches 
mn up. Tie-in Copy ideas ore supplied FREE 
The cost is very low, based on city population. Sold 
MONEY BACK GUARANTEE f sotisfaction. Ex 
sive city Franchises going fast. Write today for 
FREE proofs of cartoons and full information t 


“Mey Marthy call that ROOFING COM- LIL-AD FEATURES 


PANY to come fix our roof—i've been 
drinking too much rain water!” BOX 167, Long Beoch, Calif 











ADDRESS 
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AMERICA! 


ROOFER 


dollars. walls che has not had person and an effort made to get a 
Prospect: Oh, I think the roof’s OK. the exterior gone over for prompt agreement to go ahead with 
ers DS yee ty | = gree Ga some time or e is about the job. Since payment may be made 

ie conte you nothing te be sure. When ie for through a financing organization, this 
we check a roof or go over the siding sales call will have to be made in the 
page Ey or ig ee Letter Follow-up evening when the credit application 
ally, if you are not at home when we a form may be signed by both husband 
call, we would be happy to have you sn Inspe > ‘ and wife 

inspect the roof with us. You see, Mr. to be good service i ae = ae 

Smith, we are established in this busi- the ead § wnee tee wai While these latte r details may follow 

ness and your good will is something a pattern already familiar to most con- 

. . : pant te rez ing , , 

we ee to yng and poe. Wout ; os . 5 tractors it should be remembered that 

satisfactory to you if we stopped by sa 8 a 

this Thursday? We'll not disturb any- Dear Mr. Smith: the creation of conditions that make 

— and we will be no longer than It is a pleasure to eas ee + _ them practical is improved when the 

absolutely necessary. How about it? spection of your roof indicated that oo). . aq a ma eee 

Thursday OK? you may expect additional months of preliminary selling CHOrts are planned 
Prospect: Yes, but I'm not obligating ‘“¢ather protection. for the “golden” selling hours—the 

myself. a "he “4 2 se gone a ae period between six and seven thirty in 
Contractor: You certainly are not, Mr. = W 2 = +’ sn the evening—and on Monday. Tues- 

Smith. We are the ones obligated roofing. We have made a record to call = ; 

te sive en © Quthiel end ennert you about that time. dav. Wednesday and Thursday eve 

ne ; 


report. Then, we'll be there on Thurs- 
day. Thank you very much, Mr. Smith 


Give Prompt Report shis letter is 
It is important that the free inspe ater if rey 
tions of roofing or siding be ide a ecessary the 
promptly is possible ind the report hdenece i! thie 
given the homeowner, in perso! it his previous fa 
day or the next at the latest. Maintan When the 
ing momentum is vital in the follow uy for work, the 
and prevents the entire subiect fro letailed est ite 
growing < because the meowner cati f the 
who agrees to have $ t ‘ t S 





When you call for COLOR i 
Caulking Compound is now available in any color your 


on CALBAR! Calbar 


job may require, including Brilliant Aluminum t 
match every building material on the 
LESS . . . because it’s permanently elasticized, goes on 
easier, stays on longer! Calbar colors are non-fading 
In bulk and cartridges 


market. COSTS 


FREE! CALBAR CAULK COLOR CHART 
Ask your jobber today 


CALBAR PAINT & VARNISH CO. 


7 Products 3 


2612-26 N. Martha St., Philadelphia 25, Pa. 
Our 35th Year as the Nation's leading Caulk Line 


Monvtocturers of lect 


We thank you for your cooperation. 


nings 


Yours very truly, 





couse of Eaves Flashing Job 


ntinued from Page 8) 


| i ({ 
> } i 


backs up the roof. It may seep under 


ave Ci neath the shingles, and if there is no 
ecause of flashing to withstand it, it may seep 
ngs through to the inside of the house. 


weeks till the 
something is 


it takes 


recognizes 


Sometimes 


homeowner 


some in- amiss. Then he sees the unmistakable 
offered by clues—plaster may crack, paint bubble, 
esented in wallpaper stain and an electric circuit 





MORE Prestige 


For more than 44 years, AMERICAN ROOFER & 
SIDING CONTRACTOR, pioneer publication of this 
industry, has been its voice of authority . . . always in 
the forefront with every new development . . . always 
fighting for the industry's best interests . . . completely 
independent, with no axe to grind. Its readers are the 
cream of the crop of roofing and siding contractors. 
its advertisers comprise a “Who's Who” of the 
industry. The confidence and loyalty enjoyed by 
American Roofer” is reflected in the pulling power 


of its advertising pages. 








AMERICAN ROOFER & SIDING CONTRACTOR 
425 -. 4th AVE., NEW YORK 16, N. Y 


Please enter my subscription to AMERICAN ROOFER at $3.00 
~) Enclosed is a check 


for one yeor. [|] Bill me for this amount 


or money order 


My Nome 

Company Position 
Address 

City Stote 















































Proper application of asphalt shingles 
requires that a flashing strip be in 
stalled. The flashing is made of asphalt BERMECO 
roll roofing laid ilong the eaves 
under the shingles, it runs upward 

| it least a foot inside the Lifts 12 to 15 tons of 

ner edge of the wall. gravel an hour. ELEVATOR 

\s an added safeguard, many roofers —_ Performs 4 

t metal drip edge along the jobs efficiently. 
—s rakes. Four inches wide, Easily erected, dis- 

ist etal, it is bent mantled, and 

‘ the edge, preventing water transported. 
, he end of the roof deck. Sections are 


: joined together 
by 4 bolts. 
The “Roofer’s” Complete unit 


Shady Deals is 45% ft. 


Fleece Residents BY, 4¥, and 
2\2 ft. sec- 





Increase your profits 
with a 


BERMECO ELEVATOR. 


: hear ay scar "The a tions make 
lately? He's wanted by Police of jt readily ad- 
= n City .. ¥. for having fleeced justable to 


uy oy if S nts out of m 


ore any height. 
$600 eight years ago 15% ft. 
He hasn’t been seen since then. But shown 


j 
that doesn’t mean that he’s been for h oe | 
har ern meas tat he's een for te SMe —__ BERKELEY METAL PRODUCTS 


8550 Wabash Aveaue 


t for his arrest. “The Roofer.’ 





he vas knowtr slleved|ly one d 
oe mn, aicgealy operated Berkeley 21, Missouri 
egal roofing and siding business 
m..1 ' +1 P a 
Police Chief Floy \ \llen said the E 
’ ~*~ 
sed the name of Lynn A. Moore 
€1 rds show he also used such 





\. More, R. O. Wil R. MURPHY “Stay-Sharp” 


ind Frank Hen Trademark 


i al al ROOFING KNIVES 


? 


srs 





j No. 504 BLADE, 
No. 500 REPLACEABLE BLADE KNIFE, Long Point 
nplete e Lengtn 2'%4 Wt. per doz 


NO TOOLS REQUIRED TO CHANGE BLADES 


I. y that since his dis a 
npearance fro nson City The p+ gered a 





» ) No. 501 HANDLE 
Idahe i a So ae No. 505 BLADE, 
== = Lica No. 503 tandard Point 
ut there — _ — 
| : dh ste, 908 Bhatt Gee THUMB NUT 
Howeve 
llage police hold There’s an 
stical about it R. Murphy 
ll over it Knife 
for Every Fs 
industrial 5 FULL LINE FIXED BLADE KNIVES 





finest steel, hand honed to razor sharpness. For the cleanest, 
steadiest, easiest cutting roofing knife, get R. Murphy “Stay 
Sharp” Knives at your Roofing, Building Supply or Hard- 


ecked ware store 


on R. MURPHY CO. Ayer, Massachusetts 


4 Ways to Check Purpose Famous for holding up under rough use — processed from the 
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@ More economical 

@ Longer life 

@ Permanent handle 

@ More profitable roofing 


Tarzan mops cost you far less 
than “rolling your own.’ 
Heads can be replaced on 
permanent handles, 
time and labor cost 


saving 


Write TODAY for orices and somoles 


AMERICAN ASSOCIATED COs. 


ATLANTA P.O. BOX 4056 »EORGIA 





Boosey No. 1148 Roof Drain is designed to 


provide the best dram solution for every type | 


of reel construction 


Exclusive features include ragiet for flashing 
seal. heavy one-piece clamping flange. visible 
Either 


metal flashiunes of roofing felts can be secured 


connections and self cleaning bow! 


te sump withowt damagime erther 


Send for the complete Boosey Catalog 





and Price List: It's the easy way to 
specify and erder the exact roofing 
dramage specialty! 


| 


| WNerman Boosey Manufacturing Co. 


| General Sales Office 


| To Calk Wide Cracks 


S2R1 Avery Avenue, Detroit 8, Michigan 














BOOSEY 
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Short Cuts 





Insulation Can Be Applied 
Even When Walls 
Don’t Have Studs 



















































‘ eral 
t y hy < 
, : _———_, 
ASPHALT i 
SHINGLES . 
A 
(eR 
(SR SES 
cl | 
: | | vapor 
| | ) sarnier 
1 ASBESTOS 
BOARD 
"ol 
| MINERAL 
| wool 
aa INSULATION 
| 
al NO.15 ASPHALT 
A FELT 
— j 
, y fee 
' eat! vat 
sture 
t the 
tive ney t 
—_ 
Na 
Stuff in Mineral Wool 
, whe 
t stuff 
s vives 


AMERICAN ROOFER 


Roofer Not to Blame 
For Condensation, 
Says Prof. Rowley 


Che homeowner with a condensation 
have himself 
Krank B 


emeritus of the 


problem may 


savs Prot 


to blame, 
Rowley, director 
Engineering Experi- 
ment Station, University of Minnesota. 

He has accepted the benefits of his 
modern, weatherproof house, without 
earning to 


Many 


problen 


ive in it,” Rowley explains 


vears ago there was no such 
Houses were bigger and more 
oosely constructed. Outside air seeped 


it, taking with it excessive 


osture 
“Today's improved house leaves less 
oom tor error in matters of condensa 


ion. It is smaller 


It is tighter well 
ilked, 1 


weatherstripped, insulated, ar 
equipped with storm sash. Often it is 


asementless and frequently built over 


damp earth. Unvented modern 


house 
hold appliances such as washers, dry 


ers and dishwashers generate a flood 


t water 


vapor.” 


Protessor Rowley says that conde1 
sation problems are most likely to occur 
Water 


nuld up greater pressure in 


mm winter vapor, an invisible 
’ 1] 
vas. Wil 


doors than the 


a air pressure of the cold 
tir outdoors 

This difference in pressure may be 
ome great enough to force the vapor 
through the walls, floors and ceilings 


wards the outside It the utgomng 


ikes a surface that is cold 


Chen 


e vapor will condense 


(One mportant step the hor eowner 
an take to avoid this trouble is to keep 
indoor vapor pressure from rising 
Lhe windows are the tip-oft W het 
hey begin t loud, the pressure is 
nearing i evel Because 





p vas the coldest surface 
i veern th ind vc j 
eqTwee ( maoors and utdoors 
nter ndensatior WI ceur her 
rat 
? ' 
sy icking a windovy ew inches 
tter } 
Li te¢ ne ¢g ss logs tive ipor pressure 
il “ ere ca) Sate evels T 
attert nutes Wohet the glass 
x 
ears. the ndows can he Ser The 
Vince S re tor <« short a time 
that the heat loss is negligihl 
lige 
{ ondensa nm proble ~ ccur 
! sture gets into places in the 
ate +3 , 
house ere it shouldn't be (Good 
1, 
building products, such as storm sash. 
1 ' , , 
Lik! y ineTa Woo: Insulation paint 
ro g pr perly install should 
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Nailing It Down 


vse THE MEW Speed King FELT LAYER 


“in a class by itself” 


... and HERES WHY 


@ Bigger Valves (%")—Wider Axles, 
Greater Capacity—Lighter Weight. 


@ Instant finger-tip contro! of flow from 
“light” te “flood coating.” 


eoinnit . he alert contractor @ Baffles between valves deliver hot 


irs for the future if 


the start 


igo it th 


uniformly even on pitched roofs. 


@ Revolutionary new valve design de- 
livers material DIRECT TO MOP. 





@ Side Windshields permit use in high 
winds and prevent too-quick cooling 


Apprentice Training 
11 





@ Insulated or non-insulated types. 


need. The oars | pr - ee THE NEW SPEED KING FELT LAYER IS THE FINEST EVER PRODUCED. 
sro nnal mares _ ol. RUGGEDLY BUILT TO STAND THE GAFF IT STILL ELIMINATES ALL THE 
tor His SKI UNDESIRABLE TIME-CONSUMING FEATURES OF OLDER TYPES WHILE 














g licated sheet metal ADDING MANY IMPROVEMENTS. CHECK UP ON THIS TIME, MONEY 
¢ a brief about it. It AND EFFORT SAVER. CALL OR WRITE FOR DESCRIPTIVE LITERATURE 
e€ anvone trom Savat TODAY. 
ha ntered the national contest Manufactured by: 

! t is expected that in the future 
sie colt Mk Gein cals ane CLEASBY-WITTIG CO., INC. 
c. 7 969 Treat Ave. Ph. Mission 8-3501 San Francisco, Calif. 
Buffalo Roof Rackets z= 


t 


“VENTILATION... 





EVERY HOME NEEDS MORE 


Roofers . . . specify MIDGET LOUVERS in your 
roofing. siding, insulation and painting estimates 


- we know you will increase your sales! 





Sold through leading jobbers .. . send for MIDGET 


Glass Shortage LOUVER circular #10. 


MIDGET LOUVER COMPANY 





6 WALL STREET + NORWALK, CONNECTICUT 






















MADE FROM No. 1 DUCK 
RIGID CONSTRUCTION 
REINFORCED 
WITH NYLON WEBBING 
HEAVY SNAPS 
and RINGS 
19 FEET LONG 
EXTENSIONS 
| 12” DIAMETER 
PRICE $2.00 
PER LINEAL FT 





TERMS NET 30 
TO WELL RATED 
CONCERNS 


F.0.8. OUR PLANT 


AMERICAN 
CANVAS CO. 


210 COMMERCIAL ST 
BOSTON 13. MASS 


Tel: LAfayet 3-0080 





stoined hondle 


<r MANUFACTURING CO. 
~y SOUTMBRIDGE 


MASS. U. S. A. 


« 

“ ° 

< ae - 

~ NO. 10—2 POINT ° 

zy ROOFING KNIFE e¢« 

Two cutting points on 2 in | heavy ° 
duty knife blade; easy to remove 

. 

Extra blodes. N 2 Blade for . 
No. 10 tough razor shorp stee 

7 

. 

NO. 3 ROOFING patented . 
Super Hydex chrome jium 

stee!——short point . 

ee 4 

; ; : e 

| NO. 1 ROOFING KNIFE ° 

Low cost—short point ind . 





NERSICA Convention 


USE KOKOMO KORNERS 














For Wood Shake Siding 


Our metal corners for wood 
shingle shakes will save ap- 
plication time and money. 
This corner is made of rust- 
proof zinc for durability, 
makes @ nice appecrance and 
is weother-tight. These cor- 
ners can be used on single or 
double 





course construction 


Write For Descriptive Literature 





queues er AG Te co 


™ ROOFERS 
 \ | MOPS 


Economical 
Long lasting 





& 
CUPPLES COMPANY 
Manufacturers 


600 Spruce St. Louis 2, Mo. 








Next Month: 


NERSICA Pre - Convention Issue: 
Floor Plan—Names of Exhibitors— 
Booth Numbers 
NERSICA’s First Holiday 
Convention! 

February 1}th, 12th, 13th, 1956 
At Convention Hall, Atlantic City, 
New Jersey 
JANUARY, 1956 American Roofer 
& Siding Contractor Featuring: 
e Detailed Program Built-up Roof- 
ing Forum: Roof Decks 
e Details of Jack Lacy 
Clinic: Times, Places 
e Complete Convention Program, 
Entertainment, Special Events 
e Hotel & Train Reservation In- 

formation 


Sales 


Don't Miss This Important Issue 


SUBSCRIBE NOW 
$3.00 A YEAR 
Write to: 
AMERICAN ROOFER & SIDING 
CONTRACTOR 
425—4th Avenue 
New York 16, N. Y. 











of some 200 manufacturers 

\iter the successful inauguration last 
vear of a division between roofing, sid 
ing, insulation, equipment and _ allied 
product displays and building special- 
ties exhibits, the Convention Hall floor 
will be firmly divided between the two 
major groupings of products. For con 
tractors whose field of activity largely 
includes roofing and siding this is a 
boon as it makes possible oa 
coverage of the booths under this head 
ing without having to thread through 
a lot of iain which carry products 
no mterest to him 


NERSICA’s originally announced 





headquarters hotel, the Shelburne, has 
heen changed in favor of joint head 
quarters at the Ambassador and Ritz 
Carlton hotels. Cause of the change, 
it was announced, was need of a large 
number of rooms in a concentrated 
area. The new headquarters allow for 
1200 rooms, with another 1000 rooms 
in the immediate boardwalk area 
Election of officers for the vear, an 
annual teature of the Convention, will 
be held at a dinner meeting, reserved 
ior members only, Sunday evening, 


February 12tl 





Contractor Liability 


in its dealings with outsiders 
There can even be trouble with fore 
men, not only in their promises and 
mmitments to customers with which 
everyone has had experience, but in 


other deals they may make \ Mil 


waukee man gave his foremen a lot of 
discretion 1 iring and firing men i 
their rews He would let each fore 
nan pick his men and if the foreman 
didn't like one to fire him. The owner 
ilwavs backed the foreman up 


ate one summer when evervone was 
uusy and there was enough work piled 
up so that it looked as though the, 
would be out all winter every day whet 
work could be done, and on a lot of days 


when it ought not to be done, the fore 


ma ired a new helper He told him 
that he could guarantee him a job all 
Kall and Winter, that it was a steady 
job, not just seasonal 


The man turned down another job 


ind came to work. As often happens 
some jobs fell through, work slackened 
ff and in a couple of months the boss 
uid off some men, including the new 


an The fellow sued the contractor 
nd won. He was justified in relying 


upon the toreman. The wav that con 































A NEW COMBINATION ADJUSTABLE PIPE 
Matched for Perfection SNOW GUARDS 


U-I04 FOR SCORING “Fitrite’’ Protector’ 
SS /*> 

> \ Or ee 77 [Uritiry KRIFE) 
pea FOR CUTTING 


For the cleanest, fastest score-cutting on your 
insuloted siding jobs, use the Modern Utility 








2) 











3 Pipes 44°° 1.P.S 


Knife with these two new biades Secene ond Gat ag i 
‘ pes 
Score the mineral surface with ‘‘Fitrite’’ U-104 cone oo. oll . e 2 Pye 
e n 
Carbide Tipped biede, turn the knife and ypeso eep ronze @ 


roots—siote, tile vanized, installed 


U-103, a long biade, cuts right through the flat or corrugated 
balance of the insulation metal aud com on old reefs with 
position out removing slate 


For asbestos cement materials, just score-cut 
with the tough, durable U-104 








ALUMINUM 


“FITRITE” 
3-WAY CLAMP MOP HANDLES 


A NEW VISE-GRIP MADE EXCLUSIVELY FOR US i = — 











Light weight. Outlasts wood 
many times. Unbreakable, eco 
nomicol. Will not burn! 


Write Dept. “‘R” for catalogues 
and prices. To protect Trade, 
please use your printed stationery. 





Throat 354° deep Jaws 3144" x %’ 
A necessary tool for every sheet metal man 


Use it for on-the-job bending forming J 408 Wrst 20 ST 
straightening and seaming DAV ID LEVOW NEW YORK 
cicewone CHELST* 400 * 240) 


Price $3.55 











and for the years ahead 




















Write for 
Complete intormation 
NEW Heavy Duty LABCoOMO ery ave 
Addex Root Shield In CORPORATED CLEVELAND 6, OHIO 
X 
\ AJAX Roofing Brackets 
6 : MAN-size — Superefficient 
ey pin 
ALL STEEL — Unbreakable 
TH 
FO 
SHEA = 
aR AJAX Building Bracket Co 
MB WW . 1551 Rydal Mount Rd 
Ae iszs AJAX No. 1 Cleveland Heights 8. Ohio | 














Nixie the 
porcupine 
Says: 


© THINK! 


are you... 


Through fooling around with experi 
mental gadgets and temporary 
methods of bird control? 


Seca, 


N 


Wishing you could stop paying waste- 
ful bills to clean up the mess caused by 
pigeons and other obnoxious birds? 


w 


Tired of throwing away profit for un 
necessary maintenance of your building ? 


+ 


Ready to rid your building of birds? 


then you... 


are ready co install the recognized and 
proven bird repellent: 


gueatsee 





It is the durable nickel and chro- Ps 
mium spring tempered rustproof § 
stainless steel bird repellent that © 
is fabricated under ® 
the most precise | ; 

and exacting engi- Usui bud 
neering controls. SIDE VIEW 


write for 32 page illustrated 
Know How Manual 


NIXALITE COMPANY OF AMERICA 
115-119 W. 3rd Street, Davenport, lowa, U.S.A. 








The Handy Hoist 


turns your 
LADDERS 
into 
HOISTS 
easily, 
safely, 
efficiently. 


Geo 


Designed 
for 
ONE-MAN 
operation 


cw 


Designed 
for easy 
storage 
in truck 
or car. 





For Details Write 


Frank P. Frey & Co. 


2634 W. Madison Street 
Chicago 12, Minols 
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AMERICAN ROOFER 


from the nature and scope of his em 
ployment.” The public is justified in 
Therefore 
title 


man can 


relying upon appearances 


no owner should give anyone a 


or job he doesn’t think the 


handle. 
Employees’ Authority 


Janks use a very effective method of 
giving a lot of people prestige without 
giving them any power. They call them 
all vice-presidents and outsiders don't 
know 1 


they are important or 


different 


not. 
trom 
banks but the idea of avoiding titles 


Contractors are very 


unless serious about them is sound. 
Even more important is explicit in 
struction to minor executives and su 
pervisory employees so they know ex 
actly what they can do and can’t do 
The Chicago office manager thought 
he could buy scaffolding, the Wiscon- 
son foreman thought 


he was acting in 
the best 


interest of the business. Ii 
each man understands how far he can 
go there need never be a legal problem 
involving commitments to purchase or 


to lure 





Cold Canvassing Gets 


ke ( tior curs 
ever Ay r imsulation 


at: eighborhood 


Advertising Spurs Sales 


Him J obs 


m fa 


sidents in the same neighborhood. A 
good way of attracting and holding a 
prospect's attention, is by showing him 
before-and-after pictures of jobs that 
we have done. Everyone will take time 
out to look at pictures and these usually 
start the conversation rolling.” 

\s service is considered the backbone 


f Glenside’s business, customer service 


is rendered immediately. \When a me 


chanic calls on a customer a short while 
after they have hung up the phone, it 
creates a lot of good-will and builds up 
the faith that this customer had 1m the 
And | 
noney on any service cal 


‘We have set 


into which is deposited $15 on every 


firm Glenside has never lost 


aside a service fund 
new roofing job that we handle,” Zipley 
This service charge comes 
out of the job itself 


explains 
If we should get 
a service call anytime during the guar 


intee period of the job, we just tap the 


fund for $15 to cover the cost of the 
all. This reserve fund has accumulated 
during the years and we don't lose 


money on customer service 


As in other businesses, Glenside has 


been plagued by customers who are 
interested in discounts or price reduc 
Glenside will not cut 


that n will 


tions prices 


because they realize 


harn 





Manufacturers 
& Distributers 


Everything for Roofing and 
Waterproofing 


CAULKING COMPOUND 
ALUMINUM PAINT 
BITUSTATIC CEMENT 
ROOF COATINGS & CEMENTS 
INSULATION 
ROLL ROOFING—FELTS— 
PITCH—ASPHALT—COAL TAR 
COPPER—GALV. IRON 


insist on Genuine Durex Products 


METROPOLITAN 


ROOFING SUPPLIES CO., INC. 
286 East 137th St., New York City 











CLASON 
SNOW GUARDS 


For new Slate Roofs, Spanish Tile 
Roofs, Old Slate Roofs, Flat Tile 
Roofs, American Method Asbestos 
Shingles and French Method Asbes- | 
tos Shingles and for Metal Roofs. 


CLASON SNOW GUARDS 


Standard for Fifty Years 


THE M. N. CARTIER 
& Sons Company 


275 Canal Street. Cartier Building 
Providence, R. L 
bret ‘ f Roofers 


Wholesale Prices 








“ASBESTOS”—The Magazine 
Keeps you up to date on happenings 
in the Asbestos Industry. 
Gives facts about Asbestos, techni- 
cal developments. 
$2.00 per year in the U.S.A.; $3.00 
in other countries. 
“ASBESTOS” 
Western Saving Fund Bldg. 
Philadelphia 7, Pa. 


R08 














FREE LITERATURE 
YOURS FOR THE 
ASKING — PAGE 20! 








their tuture business operations 

“We show our customers samples of 
the materials that are going to be used 
on their jobs and the brand names ot 
the materials involved,” Zipley relates 
“They are told that the job is only as 


good as the materials involved, let 
alone experienced workmanship. The 
customer is told about our service 


after-the-sale. He is also given a list 
of customers that salesmen keep handy, 


and he is asked to call any one listed 


and find out if they didn’t get im 
mediate service, even vears after the 
job was completed 

“Salesmen make customers under 


small difference in 
work by a 


stand that for the 


volved, they are getting 
, 

reputable and reliable organization and 
that these jobs are practically life-time 
only 


have the best and not allow a few dol 


affairs. They therefore should 
lars to stand in their way of getting the 
best the truth of this 


situation and it helps to 


Customers see 
dispense with 
the price cutting ideas 


Bonus Given Salesmen 


\s a side-line activity, the frm 
handles combination doors and win 
dows While roofers are on the job, 
they may be able to interest the cus 


tomer in these products and if a sale 


results, they get a $10 bonus. In many 


yg 
cases, rooters have been able to sell 
additional work to a customer. such as 
siding or insulation, and they have been 


compensated likewis« 


Several of Glenside’s roofers have 
picked up additional bonus money each 
week by keeping this in mind while on 


Many 


a mechan 


a ob customers will listen to 


sooner than they wall a 


salesman, and it brings in added work 
will ask the 


In some cases, the roofers 


customer about leads and this results 
in contacting neighbors, friends and 
relatives of the customer. The informa 


tion is just passed along to the sales 


man who may either handle it himself 


or give it to the canvasser. It depends 
on how busy he is at the moment 


\ similar 


service fund has been set 
aside for combination doors and wh 
dows with $5 being placed in the a 
count for each customer. To handle 
service, Glenside has assigned a full 
time roofer and another mechanic on 


doors and windows to make sure that 


calls are promptly answered 


Glenside has installed many new 


roots ot ( mit? 


the 


ercial establishments ir 


area, such as on the local theatre 


| Building Insulation. by 


| architect or engineer 


Books 


B.S 
-ontains 
is fully 
bound in 
he utmost in service 


Paul D. Close 
3rd Edition—Revised and Enlarged 

372 pages, 18] illustrations, 65 tables 
indexed, durably arz handsomely 
washable cloth tk 
It ig priced at $5.25 


cive 


In this new edition an effort has been made 
to cover the subject in such a manner that it 
will be useful and of practical value to the 


to the manufacturer, to 
the dealer, and to the consumer who may be 
contemplating the construction of a new house 
or the remodeling of an old one. The book has 
been brought up to date in all details 


w le 


Sheet Metal Shop Practice. by Lewy f 


Bruce. 25] Pages, 296 illustrations, $4.00. The 
experience-tested practices of an expert crafts 
man 

Asphalt and Allied Substances. by Herbert 
Abraham, | Pages, 2 Vols., $27.60 for New 
Edition. A key to virtually all available know 


edge on asphalis, tars and pitches. The volum: 


has 333 iilustrations, 122 tables and chart 
12,000 references and 9,000 patent citations 
Included are sections on prepared roofing 


asphalt shingles 
prooting 


built-up roofing and water 


Skylight and Room Tables, by } llier 
134 Pages. $1.50. This is a time-saving 
ence book, giving the true lengths of al! bar 
for skylights and roof rafters standare 
pitches. The author is a practical skylight man 


Smith 


rele 


How to Estimate for the Building Trades. }) 


Townsend-Daizeli-McKinney. 36 633 page 
318 illustrations, 44 tables. A complete ar 
practical book on the estimating of material 
and labor, plus the actual practices of the 
various trades in handling construction details 
For the estimator, contractor builder wh 
does not have bulging files st daia, thir 


book wil! prove to be indispensable 


Cash only—-List the books you want. attach to 
check for the proper amount. and mail to . . 


BOOK DEPARTMENT 


AMERICAN ROOFER 


425 Fourth Ave., New York 16. N. Y. 
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neat ce nie CLASSIFIED 
‘ ‘ the ite 
es prospects ADVERTISING 
igh 
rhe (; g (,;00d 
‘ wn 
=~ if .) ™ : ‘ t 
Cal sertion. Check or Money Order mus 
na m copy of Classified Ad. Advertisements 
l - ing dealers r distributors, r new products 
“ - ale t accepte section. Addres 
. 4 communications t Classified Department 
‘ ery AMERICAN ROOFER, 4 Fourth Avenue, New 
York N.Y 
: tra 
HELP WANTED 
-_— . >. qf 
SIS . () > s D> ' > 
Persistence Pays CONTRACT ROOFING MANAGER 
with growing fifty vear old Western Penn 
id sylvania company ngaged in built-up roof 
, ing, metal work and other lines mainly i 
the ; ) ! 
new construction. Must have actual experi 
nal ence in estimating selling and management 
sin ible to direct department with volume ex 
— eeding $750,000. Substantial compensation 
( ee ible 


Write giving personal history and ten-year 
r phases employment record. All replies strictly con 
eer wees fidential. Box 393, AMERICAN ROOFER 
‘te & SIDING CONTRACTOR, 425 


I ourtt 


rie cost Avenue, New York 16, N. \¥ 
| 
c itl 
reased SALESMEN WANTED CALLING on 
ntearal | roofing trade to sell cutting blades for fibre 
‘ . board knives. $5.00 per 100, $20.00 per 500 
e kept and $39.00 per 1,000. Retail for 10 cents each 
the Mark Specialty Company, 183 St. Paul St 
Ro hester 4,N \ 2 56 
erations FOR SALE 


t i 
have ROOFING AND SHEET Metal Business 
in fast growing area im Northern Michigar 
I (,ross husimes over $100,000.00 per year 
Mainly built-up roofing. Write Box 394 
unt \MERICAN ROOFER & SIDING CON 
RACTOR, 425 Fourth Avenue, New York 
ng al! 16N. \ 2-56 
ing 
king BONDSTONE FRANCHISI ROO! 
. : NG-Siding Business, will sell 49 nterest 
to experienced partner. Business well estab 
I ished, located in Fabulous Wichita, Kansas 
ther nave ar abundance ot bonaficke eads \\ 
ant active partner vho wants to make rea 
ing noney V¢ ave Lon ¢ sensationa 
sick losers and _ terrif potential. Informatior 
the uiled, me bligat whatsoever on your 


art. Continental 


Unie Missouri 


* 
specify SILVERCOTE reflective insulation in rolls 


Silvercote 9 |\AP LEX as a reflective Sheathing Liner under siding and 


AN EFFICIENT, LOW-COST INSULATION FOR HOME AND FARM 


Silvercote Products, Inc., 161 E. Erie St., Chicago 11, iil. 
Distributed by Bird & Son and The Flintkete Company 
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CONTRACTOR 
















e llth (1956) 


ANUAL 








More directory information 
than ever before. Editorial sec- 
tion vastly enlarged. Over 160 
pages of down-to-earth, prac- 
tical, informative material to 
help you every day of the year. 


wethe field, the 


Di © t 
Complete Sections On — 





Color in Roofing and Sidi 




















m 
* Mechanization in Built-U ¢ Trade name 
* Waterproofing and Dg avin : : 
t iterate 
* Insulation, Asbestos, A ced and ? vide fo free catalogues ond liter 
Pre-Cast Stone Sidin It is available only to regular subscribers to 
. AMERICAN ROOFER & SIDING CONTRAC- 
Mata! and Fibergiay TOR, at no extra char 
, ge. 
* Jalousies e 
* Combination Windd y b 
* Screens, Screen Ho closures — seupen te make sure you get 
your copy the minute it is off the press. 
* Ornamental Iron and . ee ee ee ee 
* Definitions of Terms D tt il ila 
Building Specialties Fie 7 a 
* Home Improvement V4 : —— 
* Management, Selling and Ad e my subscription to AMERICAN ROOFER & SIDING 










CONTRACTOR for one yeor at $3.00 2 yeors at 
$5.00 and send me the |}lth MANUAL & DIREC 
TORY EDITION without charge 


* And Many More 


NAME 
HOFFMAN PUBLICATIONS, 425 — 4th Avenue, New York 16, N. Y. 


COMPANY 


ADDRESS 
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F lintkote 
Thikbut shingles 


Flintkote 
shake 
insulating 
siding 


Here is evidence of the trend to Flintkote In- 
sulating Siding for new home construction. 
. The Admiral Construction Corporation will 
Cash in on the trend to ise Flintkote Shake Insulating Siding on all of 
the 500 houses to be built in the ultra-modern 
new development in Glen Burnie, Maryland 


~ - = - 
Writes Mr. Jerome S. Cardin, Vice President 
in 0 t nsu a in | in of the company, ““‘We were looking for a new 


cept of siding for our modern homes. In- 

° ! ilating siding filled that need. We like Flint- 

or new ome construction te especially because of the attractive color- 
S ng and its exclusive back coating.” 

variety of beautiful color effects are 

achieved by using four different shades of this 

As you well know, Flintkote Insulating Siding has long been a J Flintkote Siding. Heather Grey, Emerald 
; vs : : ‘ Green, Canyon Red and Leaf Green. 

big favorite for use in home improvement. 





Recently, builders have become increasingly aware of its 
many construction and sales advantages for new homes. And 
today, they are using it on an increasing scale. 

Capitalize on this growing demand! 

F'lintkote Insulating Siding offers tremendous values to the 
homeowner. For only a moderate cost, it contributes a 
refreshing newness, distinctive beauty, added comfort and 
money-saving insulation. 

Also, dimensional stability is assured by Flintkote’s exclusive 
new back coating. 

You can count on these Flintkote products to add to your 
reputation ... while building up your profits. Shake Insulating Siding, applied 

There is just the right Flintkote siding and roofing for every alone or in combination with other materials . . . 
type of house you might build. Ask your Flintkote Repre- Aa Prat el catlagts at de 

= - s . - ant 1USUz ¥Y cnarming elliec s se these color- 
sentative to show you this broad, complete line. ful sidings for jobs 


1€, stucco or brick . . . create unusual 


you'll be proud of every time 
_ — . , ; 6 tik rr vou are building nev ouses or 

[he Flintkote Company, Building Materials Division, 30 Se Bese essay ~ patho a 
Rockefeller Plaza, New York 20, N. Y. 


FLINTKOTE Style aud Color Leader aimee lon 





